
Saturday afternoon in the lounge at LA airport waiting for the flight back to the UK.  United have re-

routed us via San Francisco which is an unwanted detour. 

 

Spent the week at The Orleans in Vegas and it’s the best value hotel I know.  Where else can you stay 

for $38 a night in quite such a setting. 

 

This has been a holiday week for me and so the emails are on maintenance only and I’ve concentrated 

on 2-4 Limit Holdem and 100NL Holdem which will mean something to the poker players in the network 

and nothing much to the others. 

 

Back to the UK tomorrow and then over to France on Tuesday to sign the paperwork for the sale of our 

Chateau in Normandy to our neighbour.  It’s sad to sell a place we’ve had for nearly 20 years but with 

most of our time now in Cape Town it hardly makes sense to keep a holiday home empty for most of the 

time.  In The Netherlands for a training course on Thursday and  Friday and then back to Cape Town 

next Saturday although I might try to put that back a day or two if the week gets too hectic. 

 

Enjoy your week with three tips as usual... 
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This week we used, read, visited, played with... 

Several interesting purchases this week.  Bought a decent GPS to use on my trip round Africa.  I wanted 

one that would take waypoints, routes and a breadcrumb trail.  Got the Garmin 785 and it’s quite the 

business at a very fair price from Amazon. 

Bought Malcolm Gladwell’s first book, Blink.  I enjoyed the Outliers so much that I’ll try the rest of his 

series. 

I bought a DVD and then tried to convert it to mp4 for the Ipod.  Found a nice free programme to do 

this...AVS Video Converter and because the vid was encrypted I downloaded DVD43 to break it.  

Worked like a dream and now I can watch the vids on the Ipod. 

Just tested oovoo.com.  It provides video conferencing for more than 2 people (that’s a real limitation of 

Skype) and it’s free.  Anyone used it?  I’d appreciate the information. 

(10-19) 15:22 PDT LAFAYETTE, N.Y. (AP) -- 

Troopers have charged a 22-year-old upstate New York woman with aggravated driving while 

intoxicated after she showed up drunk at the state police barracks to give a ride to a friend who 

had been arrested earlier for DWI. Troopers said Stacy Kolinski had a blood alcohol level of .20 

percent — more than double the legal limit — when she arrived at the Lafayette barracks 10 miles 

south of Syracuse around 2:30 a.m. Sunday. 

Kolinski came to the barracks to give a ride to 34-year-old George Reddick who was stopped for 

speeding earlier Sunday morning and charged with DWI and misdemeanor criminal possession of 

cocaine.  Reddick and Kolinski were both issued tickets to appear in town court at a later date. Troopers 

said they don't know if they have lawyers. 
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SDI and culture 
 

We’ve had an interesting discussion on the SDI LinkedIn forum about how national cultures affect 
the SDI score. 
 
Most of us are of the opinion that the cultural imperatives of behaviour may well give the 
impression that everyone is the same...because they behave similarly....but when we apply the 
SDI inventory we see the full range of MVS systems. 
 
SDI presents the motivation that drives behaviour and although in many cultures...often in the 
East...people do seem to behave similarly we know not to judge a person by their 
behaviour...when it could be very misleading. 
 
We talked last week about Jung and his personality types as shown by Myers-Briggs.  That tends 
to be more behaviour driven...SDI looks at a different driver...motivation.  They can be combined 
but motivation and behaviour are very different animals. 
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Online wins 
 
I tried really hard to buy my Garmin GPS this week from a shop.  I have a soft spot for BestBuy 
who have been a client but their range was poor. 
 
I then went to Frys which is an enormous electronic warehouse where they had loads of models 
but none that I wanted.  In both cases they people were friendly and professional but their 
stocking let them down. 
 
Eventually I bought it on Amazon and it was delivered to the hotel the following day.  The choice 
on Amazon was huge and the pricing was ultra competitive. 
 
This is really bad news for bricks and mortar retailers who may indeed have fine sales people 
who are knowledgeable and professional but if they don’t carry the stock then they’re vulnerable 
to a buyer, like me, who knew what they wanted and just needed to find the right product at the 
right price. 
 
For a less knowledgeable buyer the value of the seller is enormous in helping with information 
and understanding the buyer’s needs...but once the buyer really knows what they want then it’s a 
tough sell when you’re competing with online websites....especially one like Amazon which 
continues to give the finest service. 
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Doctor, heal thyself 
 

They say that the mechanic’s car is always the scruffiest vehicle in the car park. 
 
Maybe...by the same token it’s the so-called negotiator who does the worst deals. 
 
Sold our house in France to our neighbour at less than market price and we included a whole 
host of extras. 
 
In strictly cash terms it was a terrible deal but for us it was just what was needed...convenience 
and speed and the selling of a sentimental item to someone we knew well. 
 
Could I have made a few more Euros by selling it more vigorously on the open market...of course. 
 
Do I care...certainly not. 
 
Au revoir, Chateau Beasor. 
 
  


